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NEWS IN BRIEF 

 
INTRODUCTION TO CITROGOLD STAFF: 

  

BRYAN OFFER 

Bryan is the General Manager of Citrogold 

and is focussed on relations with breeders, 

growers and nurseries.    

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

NABE ARNOLD 

Nabew iyyah  is the friendly face of 

customer s ervice to growers at Citrogold.  

Nabe has been working for the company 

for the past four years  and  is responsible 

for confirming and capturing orders from 

growers . 

 

Nabe can be contacted at 

narnold@citrogold.co.za or  

+27(0)21 882 8277 

 

 

MARLENE STEENKAMP 

Ma rlene is the Financial Manager of  

Citrogold.  

All invoicing and statements are hand led 

by Marlene and he r team . Please feel free 

to contact her  should you have any 

enquiries or  concerns.  

 

Marlene can be contacted at 

msteenkamp@citrogold.co.za or  

+27(0)21 882 8277 

 

    

 

 

 

 

 

 

 

 
 

 

Citrogold partners with Patensie farmer 

Danie Rautenbach in ownership of Ultra 

Late Navel  
 

Citrogold, has entered into  a partnership with the owner , 

for the worldwide commercialisation of the promising 

Rautenbach  Late Navel . 
 

The Rautenbach navel is an exceptional ultra late maturing navel with good  
internal quality, a closed navel end, round fruit and good return crops.  

 

The variety is in an experimental evaluat ion phase and commercialisation of 

the variety will commence first in Patensie, followed by the rest of South Africa 

and then Spain, USA and  Australia over the next few years .  

Despite its late maturation and harvesting (late August to mid September in 

Patensie) t he Rautenbach seems to have the ability to give good return 

crops . 

 

The variety will be managed as a limited hectare offering to discerning navel 

producers of the world.  

 

More information will follow from the results of scientific evaluation .   
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Glen Ora Late Navel  
 

Categorising Citrus Farmers and Citrus Cultivars  
 

According to various studies, farmers  (and other businesses)  ca n be 

grouped  into one of four different  categories, viz. Experimental (10%), Early 

Followers (15%), Late Followers (60%) and Laggards  (15%). Each category of 

farmer has different approaches to  farming in general and more specifically 

to levels of risk with experimental farmers being more open to  taking  risks. 

When it comes to making choices of which cultivar to plant  and how much , 

it could be that the experimental farmer would be more keen to t ry 

something new, while the late follower would take a 'wait and see' 

approach.  

 

While Citrogold, acting as a developer and manager of citrus cultivars, does 

not want to 'break the speed' of' experimental' and 'early follower' farmers it 

also wants to act responsibly to the citrus industry. Therefore, i n order to 

make it easier for growers to make decisions when choosing cultivars to 
plant, Citrogold  has categorised all the ir managed cultivars into 4 groups, 

viz.  Experimental, Potential, Semi Commercial an d Commercially 

Recommended. Following is a description of these categories:  

 

A. Experimental  

These are promising new cultivars that  have been recently 

discovered       or bred. Normally 5 -10 trees will be top -worked to this 

cultivar in different production a reas of the country. The purpose is to :  

¶ test the performance of the cultivar in different climatic 

regions 

¶ test for true -to -typeness of the cultivar  

¶ do preliminary quality and market tests  

¶ act as a demonstration site to prospective growers  

In most cases t he bud wood has been through STG (Shoot Tip 

Grafting), indexed for diseases and pre -immunized with a mild 

strain of tristeza virus.  

 

B. Potential  

At this stage the cultivar is planted as nursery tree, normally on different 

root stocks. From 100 trees up to 1 hectares are planted.  

In addition to the abovementioned points, further tests includes  the 

following:  

¶ Compatibility on different  rootstocks  

¶ Internal and external quality  

¶ Shipping trials  

¶ Shelf life 

¶ Market acceptability  

 NEW PMG MANAGER 

Rebecca Engelbrecht has been appointed 

as the Administration Manager for the 

Prestige Mandarin Grower's Company 

(PMG).  The company manages the affairs 

of the growers of the Nadorcott, Mor and 

Orri Mandarin varieties.  

 

Rebecca can be contacted at 

soar.solutions@te lkomsa.net or on +27(0)21 

982 7643 

 

 

 

 

 
 

 

CITRUS EVALUATION 

Citrogold conducts evaluation of citrus 

varieties in seven principle micro -climatic 

zones in South Africa.  

More than 30 testing and evaluation sites 

have been established which include over 

100 new citrus varieties and rootstocks.   

These sites are managed by Freek 

Veldman.   

 

 

 

 

 

 

 

 

 

 

 

 

 

Freek Veldman  

 

Evaluation sites comprise Experimental, 

Potential and Semi -commercial sites.   See 

article on this page for a detailed 

explanation of each of the c ategories.  

Experimental sites consist of 5  -10 top -

worked trial trees; Potential sites consist of 

top -worked and or maiden trees, up to one 

hectare in extent with semi commercial 

sites up to 10  -15 hectares.  

 
 

For the latest news, visit www.citrogold.co.z a  
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ORNAMENTALS 

An exciting range of hybrid summer 

flowering aloes Is under development with 

partner breeders.  

 

For more information contact  

Dr. Viresh Ramburan at 

vpramburan@biogold.co.za  

 

 

 

 

Elbert De Kock ð 

exceptional 

navel breeder  
 

Elbert De Ko ck has exceptional 

observational powers and pays attention 

to detail - the Burgersfort farmer has 

discovered a number  of new citrus 

varieties on his farm over the past 20 

years.   

 
Elbert farms in the high lying citrus 

production area of Burgersfort in the 

North Eastern region of South Africa.  

 

Elbert De Kock is the owner of the Glen 

Ora Late navel and the large sized and  

later maturing Lavalle  Valencia . 

 

Both of these se lections c ome from 

branch mutations on the Glen Ora Farm. 

The identification of the muta tions is 

testimony to Elbert's ke en interest in his 

orchards.  

 

 

 

 

 

Glen Ora Late Navel Tree 
 
 

 

 

C. Semi Commercial  

At this stage, if the cultivar has performed satisfactorily - then growers 

will be recommended to make semi -commercial plantings of not 

more than 30% of the variety in which the new cultivar falls. For 

example if the new cultivar was a navel selection - and an interested 

grower had 100 existing hectares of navels  - then  the grower would 

be advised to plant no more than 30 hectares of this new navel 

cultivar.    

 

During this semi -commercial evaluation period the following medium 

and long term points are investigated by researc hers, extentionists, 

growers and marketers : 

¶ Ideal rootstock com binations  

¶ Detailed micro climate suitability  

¶ Soil suitability  

¶ Commercial shipping protocols  

¶ Detailed market ing requirements  

 

D. Commercially Recommended  

At this point most production and marketing  nuances of the cultivar 

are known and growers can - with little or no risk - plant the cultivar 

with success.  

 

Die suksesvolle kommersialisering van nuwe varieteite vereis jarelange 

se intensiewe evaluasie. Citrogold poog om pro aktief op te tree 

deurdat geselekteerde varieteite gevestig word in areas waar dit bes 

moontlik suksesvol kan wees. Dit verg jare se evaluasie alvorens 
kommersie ële aanplantings daaruit voortspruit.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Lavalle Late Maturing Valencia  

 

 

 


